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Members of the Ottawa Real Estate Board (OREB) sold 1,658 
residential properties in June 2023 compared with 1,493 in June 
2022, an increase of 11%.

“Although June’s transactions surpassed last year’s, the 
number of sales, average prices, and new listings declined on a 
week-to-week basis over the course of the month. Compounded 
by the typical summer decline in activity, the Bank of Canada’s 
interest rate adjustment at the beginning of the month may have 
also flattened the curve” says OREB’s President.

“Supply is trending in the right direction. The increase in 
inventory is encouraging and indicates sellers have confidence 
in the market. A growing resale housing stock will result in 
more selection for buyers and more sales.”

OTTAWA’S RESALE MARKET EASES INTO SUMMER

residential  HIGHLIGHTS

AVERAGE SALE PRICE

$746,445
- 3.5%	 over June 2022

PROPERTIES SOLD

1,234
+ 9.6%	 over June 2022

condo  HIGHLIGHTS

AVERAGE SALE PRICE

$448,380
+ 2.1%	 over June 2022

PROPERTIES SOLD

424
+ 15.5%	 over June 2022

TOTAL PROPERTIES SOLD JUNE 2023

1,658 + 11.1%
over June 2022

year to date HIGHLIGHTS

With year-to-date average sale prices at $731,847
for residential and $432,885 for condominiums,

these values represent a 10.3% and 7.1% decrease
over 2022, respectively.

June’s Resale Market Eases into Summer

“We are looking forward to a strong second half of 2023 
in terms of sales volume and prices compared to last year. 
Whichever side of the transaction you are on, the advice of 
a professional REALTOR® who has their pulse on the 
week-to-week variabilities in Ottawa’s resale market is 
priceless.”

The average sale price of a residential class property sold in 
June in the Ottawa area was $746,445, a decrease of 4% from 
2022, but still on par with May 2023 prices. The average sale 
price for a condominium-class property was $448,380 an 
increase of 2% from a year ago and up 1% over May 2023 
prices.

If you would like a graphic of your community just send me 
an email and I’ll be happy to forward it to you.

UNITS SOLD, YEAR TO DATE AVERAGE SALE PRICE, YEAR TO DATE

barrhaven

ottawa

	 642	 18.0%
		  over June 2022 YTD

	7,724	 19.1%
		  over June 2022 YTD

SOURCE: OTTAWA REAL ESTATE BOARD, JUNE 2023 YEAR TO DATE COMBINED SALES FOR RESIDENTIAL AND CONDO PROPERTY CLASSES
BY DISTRICT AREAS. BARRHAVEN IS DEFINED AS MLS® DISTRICT 77 (7701-7711)
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STACKING UP TO THE OTTAWA MARKET?

JUNE 2023

	$671,696	 13.4%		
		  over June 2022 YTD

	$658,809	 9.4%		
		  over June 2022 YTD

barrhaven

ottawa

Call me to see how your neighbourhood compares.

DOUBLE ISSUE!
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Hybrid mortgages – also known as 50/50 mortgage 
products – include an equal mix of fixed-rate and variable-
rate components within your single mortgage. This means 
you get the best of both worlds – the security of fixed 
repayments with the flexibility of a variable rate. Although 
there was a time in recent years when mortgage experts 
considered a variable-rate mortgage as the obvious choice 
to save mortgage consumers money over the long term, 
with fixed rates remaining near historic lows, a 50/50 
mortgage may be a great alternative for you.

In essence, since it’s extremely difficult to accurately 
predict rates over the long term, a 50/50 mortgage offers 
interest rate diversification, which can help reduce your 
level of risk.

If you opt for a 50/50 product, half of your mortgage is 
locked into a five-year fixed rate and half is at a five-year 
variable rate. You can lock in your variable-rate portion at 
any time without paying a penalty. As well, each portion 
of the 50/50 mortgage operates independently – like two 
separate mortgages – yet the product is registered as only 
one collateral charge.

The 50/50 mortgage product is well-suited to a 
variety of borrowers, including those who:

•	 Would normally go fully variable but are afraid prime 
rate is at its bottom,

•	 Aren’t comfortable being locked into a fully fixed rate,

•	 Can’t decide between a fixed or variable mortgage,
•	 Savvy first-time homebuyers.

Some features of the 50/50 mortgage include:

•	 20% annual lump-sum pre-payment privileges,
•	 20% annual payment increase ability,
•	 Portability (the option to transfer your existing loan 

amount to a new property without penalty).

As the 50/50 option is a fairly new offering, according to 
a recent study by the Canadian Association of Accredited 
Mortgage Professionals (CAAMP), 5% of Canadian 
mortgage holders have 50/50 mortgages compared to 28% 
with variable-rate mortgages and 68% with fixed-rate 
mortgages. But many experts believe the 50/50 mortgage is 
quickly gaining momentum. 

If you would like a mortgage agent to take a look at your 
credit situation and give you suggestions - contact a 
mortgage broker today.

Have You Considered A 50/50 Mortgage?

Attending Your Home Inspection

Clients should attend their Home Inspection and allow for 
2.5 hours of uninterrupted learning. The inspection is an 
opportunity for homebuyers to learn from an unbiased, 
third-party expert about the condition of their property. 
This is especially true for first-time buyers, who gain lots of 
insights they won’t find anywhere else.

“No home is perfect!” There will always be improvements 
recommended in an inspection report. While an inspection 
adds great value in a short time, there will be things that 
go undetected for several reasons. Inspectors do not have 
“x-ray vision”. Some issues are not visible, some are 
intermittent, and some are not picked up in a representative 
sample (such as electrical outlets, etc)

A great home inspection provides value well after the event 
– most inspectors are available to answer questions and 
address concerns.



www.giselepoirier.com

If you’re a homeowner who’s thinking about moving, then 
you’ve probably pondered the age-old question — should I 
sell my home before I buy a new one, or buy my next property 
first?

Whichever option you choose, it’s an intensely personal 
decision that should take into account individual finances, risk 
tolerance and current market conditions. Some homeowners 
who have a strict timeline or budget may take comfort in 
selling their current residence first, while others who have 
more flexibility will opt to buy their next home before selling.

If you’re on the fence about which option works best for you, 
here are a few insights that can help you make this crucial 
decision.

Buying your new home first

For homebuyers who are looking for a specific property and 
want certainty on their moving timeline, buying their new 
home first may be the best option.

Buying your next home before selling your current one 
allows you to take your time searching for a property. This is 
especially beneficial to buyers who want to be in a particular 
neighbourhood, school district, or desire specific features in 
a home. Once you’ve bought your new home, you’ll know 
exactly when your closing date will be, which will help with 
coordinating the sale of your existing residence.

While the major advantage of buying first is a pre-determined 
timeline, this can force a short runway for preparing your 
current home for sale. That means updating, staging and 
marketing your property will need to happen within a 
defined time frame, possibly a short one. The risk: if you are 
unsuccessful in selling your property quickly, you could be 
stuck with paying two concurrent mortgages. Although bridge 
financing can be used as a temporary solution to cover the 

payments of your new and current home, it is expensive and is 
not applicable in cases where your property hasn’t sold yet.

Buying a new property first is best suited to a seller’s market, 
where demand is higher than the number of homes available, 
and your property has a better chance of selling quickly. For 
anyone who is working with a strict budget and is relying 
on the sale of their existing home to determine how much 
they can afford to buy, purchasing before selling is not 
recommended.

Selling your current home first

If you’re someone who prefers certainty regarding your 
finances and the sale of your home before making any big real 
estate decisions, then selling your home before buying a new 
one may be best.

The obvious benefit to selling your home first is gaining a 
clear financial picture before your next property purchase. 
Once you sell your home, you’ll know exactly when your 
closing date is and how much you can afford to spend on a 
new place. If you’re relying on the capital from the sale of 
your current property, or you’re not in a position to financially 
bridge the gap between the two homes, then selling first may 
be the best choice for you.

On the flip side, selling first can create pressure to quickly 
buy a new home. This can be especially tough in markets with 
low inventory, where homeowners may feel rushed to snap up 
whatever property is available. For those who are looking for 
a very specific property that may require more time to find, 
selling their current home before buying may not be in their 
best interest. However, if you feel more comfortable selling 
first, it’s a good idea to have a backup plan in place in the 
event that you can’t find a new home quickly. Consider living 
with family or friends temporarily, or securing a short-term 
rental.

How your realtor can help

Whether you decide to buy or sell first, your real estate agent 
is a great resource and can help you make this important 
decision by outlining each scenario, and determining which 
option is right for you based on the current market and your 
unique situation. Their expertise on local market trends will 
help you determine whether buying or selling first is best 
for you.

Should you buy or sell your home first? Here’s how to decide.
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www.giselepoirier.com
Master Certified Negotiation Expert® (MCNE®)  |  Seniors Real Estate Specialist® (SRES®)

A Home Purchase Agreement is Legally 
Binding Once Signed – Whether the 

Deposit is Received or Not

If a buyer has a change of heart after signing an 
APS – but before delivering the deposit – is the 

contract still binding?

Once a buyer signs an unconditional Agreement of 
Purchase and Sale (APS) to purchase a home and the 
seller accepts the offer and signs the APS, the seller is not 
obligated to accept any Amendments from the buyer. For 
example, to extend the closing date, adding a financing 
condition or reducing the agreed upon price.

If the deposit is not delivered the buyer is deemed in breach 
of contract. If the seller relists their home and it sells for 
less than the originally agreed upon price the seller can 
take legal action against the first buyer. The first buyer will 
be personally liable for all losses and costs sustained by a 
seller including court costs.
(Pollard v. Perry, 2022 ONSC 5168)

Better Homes Ottawa Loan Program
(Buyers ensure your Realtor® knows about them)

This program, since November 2021, offers low-interest, 20-year loans of up to 10% of the current value of a home in Ottawa, to 
a maximum loan of $125,000, whichever is less) to cover the cost of home energy improvements. These improvements include 
thermal exterior upgrades, mechanical systems, EV chargers, renewable energy, addition of rental suites (to a maximum of 30% 
of the loan), etc. The idea behind the loans is to make it easier and more affordable for homeowners to pay for these home 
improvements over time.

Cautionary Note…

•	 These loans are tied to the property, not the individual who applied for them! The program states that when a property 
owner sells, the payments (and energy savings) will transfer to the new owner.

•	 The repayment requirement appears on the Ottawa Property Tax bill, under “Special Charges” section, as a Local 
Improvement Charge (LIC) in June of the year following the project completion.

•	 These loans are not registered on title since they appear as a LIC on the tax bill, and Realtors® have been advised that Buyers 
are not protected by Title Insurance.

•	 The sale price of the property may have increased due to the upgrades and improvements… but they might not yet have been 
paid for!

•	 It is estimated there may be 1000 +/– properties in Ottawa that have one of these loans, and since they have only been in 
existence for under 2 years, there are still up to 18 years of payments remaining.

•	 Obtaining a copy and clear understanding of the property’s tax bill, as well as verifying whether any improvements have been 
completed through the Better Homes Ottawa Loan Program, is vital!

When Does a Home Buyer Legally Own 
the Property?

According to an old English doctrine called “equitable 
conversion”, which is still the law in Ontario today, “once 
a buyer and seller sign an Agreement of Purchase and Sale, 
the buyer immediately becomes the owner of the property 
“in equity”. Once the ink dries, the seller only has the right 
to possession and to receive the purchase price, while the 
buyer has the right to ownership. Until the closing takes 
place, the seller simply holds the property in trust for the 
buyer.”

The closing date is when the money changes hands. It is 
simply the time when the change of ownership is 
electronically recorded in the land registry system.

To download a PDF version of this newsletter please 
visit www.giselepoirier.com > News

A buyer, who closed on a property in January, was recently contacted by the City and advised of a $42,000 LIC loan that they 
had not been informed about prior to closing!


